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you call by increasing your call success ratio. It’s the difference between
getting the meeting or not, or closing the deal or not.
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Gather intelligence to form a creative approach for landing the meeting. For
«Back | Forward » instance, check on LinkedIn for organizations they are active with. You might

Gotodate: plan to bump into them at that organization’s event. Even better, ask a member

[I—eY you know to make an introduction.
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[ e Uncover information that allows you to craft a meaningful “what’s in it for
them” statement. “I want to tell you about our services,” does not qualify. If

PUBLIC NOTICES you were in your prospect’s shoes, what would make it difficult to decline a
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Sunday, Sep. 12, 2010 After you've landed the meeting, script what you're going to say, and rehearse

Saturday, Sep. 11, 2010 it. The practice should relax you and allow you to adapt to the conversation
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with greater confidence. It will keep you from focusing on what you're going to

« Back . . . .
Edate: say next vs. listening intently to what your prospect says, restating for
) understanding, and asking follow-up questions.
Search Notices: When rehearsing, make you know what you’ll open and close with — your
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PREMIUM that includes what differentiates you and why that’s meaningful to the
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Strategic planning and creative tactics may seem slightly foreign for something
as simple as a phone call or sales meeting. Just remember what you are really
doing is planning your way to success.
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